i e Lo ,ili g 2datall Lwdill Jolgall
2l alyai] & elyidly Gubansdl

Lf.ij'] doas ‘MJS_:JI BIEEY
2026 ,30. w5k

JEall 13 opo (yuyidl

{.\l).a.uu.lw 'l Sé ;l‘).u:i.”\s wLn.ﬁqu 5\'4‘).&" uJ.: LA‘)..\’.'I'EJ 'A'.’IJAI.\.” A.I.u.ns.\.l"” aill J.AIJ_L” .(2026) L}j\}l doao ‘)‘933..\.” BIBEYY
https://arabpsychology.com/?p=120338 3ye ¢ Lo iw¥l i k?AJ.IS.JLM, e el

arabpsychology.com elSile e



https://arabpsychology.com/?p=120338
https://arabpsychology.com/?p=120338
https://arabpsychology.com
https://arabpsychology.com

Sl a3l & ety Guladid! s 5ai e Lol dulalull dyudill Jal gall

fa et Ja gl Gliwd wisi b3l sy lad §y50m ands ¥ Gopal abiiwil e Glus micas ol Jias
miie shybl ia Loty gl Lod . lliS 81 050 Lo Wle Sells e Taad SST 531 o ol §0 Ll 13a o1y 3 2058
Salyaiwil e dig§y an b

il sl sl S e i3 il fpwiall Jalgall Joa dhasie fuly ostaly al Jlall lis e 2oy
780 Jods iyl s Gluiw! osialdl suatul aliiwl e oy mall ol3Y0 slai Lot olusiall ol
sad (lifestyle) sLaall baai :ayu; uilsa sae e oluiwdl 35, .Lle 59 5 20 o ot lael gl 31l
Oy gill (flow experience) (uladi¥ly Hsadilly s sall Jloe % (influencers) Hsisell fgandiy (oS Liall

+(purchase intention) ¢/l & g ‘l;.lifj (ililiun mdiaiaie 4

Sl dslaall dadaill Jie §,skie wlidi alasiwl Gilas] Leldaty 15ald Jy ccnlilud! o osialdlh sy
otlaing sulele Ll Ll Tali WS 2dliaall ool yaiall sda o el o+l (structural equation modeling)
oo duwdi Higell 38 gey (self-presentation) dullie £ild 8, s a8ty WIS Lkal! alaial (sus :(moderating factors)

Blad!

Cuad! cju.l

comladi¥ly a 50 e s o yigall pani e line <y S5 oIS, Lisll dilinall slall balaif o giliall o i
oslealy jeadll I oliay (display-oriented lifestyles) (a ladl jebaall e 35S 5 (T eluill (Jliall Jps o
caailaly Jigall 55un i e yiST U<y ol,aY! e lull saiai Loy el 3¥1 ollua pméad aie Li<T U<

bai QAT daas uleai¥l sadlly 8lall Lad oy (mediating role) U s Nas olal Ll & ,uall of s
comlai¥ly laysad e %o, sms prndill 1iag camilely Sigall 8 enl 8T5all i 3K e ig slall

gty Lolaial SiST aT,0ll cutlS Ll ulaall sda 3 Uago 150 cualy lill aadi sgiume oof 52 aloiadld siall oY1
ouSall ey ol ybll 3 Letaiy oyl ST Gulaiidl saibll eals igall il e L3S ol iullie 2l 8,50
Siall 5y e ST U<y Sl ] Jiat Wil cllie 2l 5 sm guany Galaial JaT sTyall culS 13] elld oy

dJJLofJ
ceaddl oYY

ooladi¥ly sl ayaly sill algll [ sull e sis e Ll sl el 3Y1 D gianl Guii (lal Gael Uagd duwlyull sl Cipeas
daially Graall 3Gl oo s gay (uleai¥l 5 saidl . e loia¥! Jualgll wKub Jals elpill ol Juia 3
i g yaall @laiiall elpb 8 e, STy wlideyl Hilill i ye [Tl yall Jany

SLall Ll pgd UM ad ianasall 4 guill olagiliwl Glae Ua] 2wlall sda ansi el ] 2Lyl
Ay b JS Chagia 2yl ST adhe] oMlan pranad IS al oSay o idall pondi 48,8 s Sliwall 2iliaall
ol el e o35 U1 slall Gagias il SIS il oSy Jliall s e iagiuall il oo

arabpsychology.com olSile e



https://arabpsychology.com/tag/structural-equation-modeling/
https://arabpsychology.com/?p=120338
https://arabpsychology.com
https://arabpsychology.com

Sl a3l & ety Guladid! s 5ai e Lol dulalull dyudill Jal gall

cluill Gagius il oISl (Ko laiy gl 28,k oliiall Gojey Gay flin jgoe gudi e 58l
iilely Sigall Sya 5l e Sl @AY

Gl o aSg eyl L3 Sl dylae & aylalall dpudill Jolsall yanl Jle o scall fulyull sis blug alisll &
oSlgtuall olé 5 ol laay Grae Gy Lol ullagy Jy cilin olaiie i e juaigy ¥ Jlall

Reference

Goo J. (2026). Influence of internal psychological factors on flow experience and purchase intention on
psy: =t

+(fashion Instagram. Fashion and Textiles, 13 (1

DOI: 10.1186/s40691-026-00453-2

arabpsychology.com olSile e



https://doi.org/10.1186/s40691-026-00453-2
https://arabpsychology.com/?p=120338
https://arabpsychology.com
https://arabpsychology.com

